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The Swan Resort at Walt Disney World Orlando will host the largest Coastal Vacations worldwide membership conference
March 16, 17, and 18, 2007. Over the last 2 years, the top rated Coastal Vacations home based business has expanded from
about 40 countries to over 100 countries worldwide.

Since the Coastal Vacations Sales Center rolled out their powerful business model 2 years ago, Coastal Vacations membership
sales have more than doubled. They have added more new members in the last 2 years than had joined in the previous 10
years of their existence. The Coastal Vacations Sales Center is now the largest, fastest growing and most successful group in
the 12-year-old Coastal Vacations program.

Los Angeles California based Coastal Vacations Director Dean Marino hosts conference calls and coordinates training for the
top Coastal Vacations group. While he feels it is important for members to make every effort to attend the conference in
person, Marino will again co-host podcast reports from the conference to keep members who cannot travel to Florida
informed.

The conference will kick off the evening of March 16 with a meet and greet get together. Members and guests will have an
opportunity to meet the Board of Directors and group leaders that they have heard on training and conference calls.

Sessions will begin in earnest on Saturday and conclude Sunday afternoon. Traditionally, veteran Coastal Vacations
members tack on Florida vacations and Caribbean cruises before or after the conference weekend.

Marino stated "It is an exciting time for new Coastal Vacations Sales Center group members. Many of them recently started a
business for the first time in their lives. They plugged into the extensive training that is part of our system and those businesses
quickly turned a profit. Now these new members have an opportunity to see the worldwide organization they are a part of and
meet those responsible for putting the simple system they followed in place."

While some Coastal members who work outside the Sales Center system have been criticized for failing to provide training
and support to their members, others have exploited their members by selling training and additional over priced tools to
them.

Record numbers have joined with the Coastal Vacations Sales Center because it is widely known that their members get the
maximum support possible. It's not easy starting a new business and support is the key to success. Sales Center members have
several layers of support, and that is causing them to have success in record numbers.

Coastal Vacations Sales Center Support starts with the new member's sponsor in the business. The person they join with will
provide support for the new associate by helping them plug into the system and showing them how to market more
effectively.

Sales Center Level 3 Director Dean Marino provides his group with several cutting edge tools at no additional cost. Marino
starts his associates with 3 Cd’s loaded with training and marketing help. He provides all his associates with DVD
presentations in both Spanish and English. Marino's personal training includes email training, live training calls he hosts, as
well as one on one mentoring.

The Coastal Vacations Sales Center system provides the next layer of support with a concise marketing website, robust
training website, live and recorded conference calls for prospects and live and recorded training calls. The professional
representatives at the company's call center facility provide the next layer of support. The representatives present the business
and then follow up with prospects to close sales and collect the money for Sales Center members. The staff at the Sales Center
even help new members set up their marketing website and ship the product to them.
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In addition to the unprecedented support provided by the Sales Center system, members can also plug into the support

provided by the Coastal Vacations Board of Directors which includes training conference calls each week and the live
conference many of them are attending in Florida..

Learn why people are having more success with Dean Marino and the Coastal Vacations Sales Center at
Wwww.coastalpassiveincome.com.

Silver Enterprises works in conjunction with the Coastal Vacations Sales Center to market lifetime Coastal Vacations travel

memberships worldwide. The partnership has helped Coastal Vacations sell more memberships over the last 2 years that had
been sold in the previous 10 years.

Silver Enterprises / Coastal Vacations Sales Center
40 W Baseline Rd. (Suite 202)
Tempe, AZ 85283

Press Contact: Norma Silver (520) 204-1349

You can find this press release here
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